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PART-A
I. Answer any 10 of the following:                                                                   (3 x 10= 30)

1) Distinguish between entrepreneurs and intrapreneurs.
2) What is creative destruction?
3) Discuss the role of creativity in entrepreneurship.
4) What is franchising?
5) What are the 5Cs of credit?
6) Write a brief note on SWOT analysis.
7) Write a note on Intellectual Property Rights.
8) State any three advantages of partnership companies.
9) List the steps in the formation of a joint stock company.
10) Distinguish between current assets and current liabilities.
11) Briefly explain the importance of networking for entrepreneurs.
12) Write a note on social entrepreneurship.
PART-B
II. Answer any 2 of the following:                                                                  (5 x 2= 10)

13) Discuss the achievement motivation theory of entrepreneurship.
14) What is a business opportunity? Identify any three business opportunities that prospective entrepreneurs can develop considering an increase in the “work from home” culture.
15)  Assume that you are the owner of a small business named “Milka” that primarily sells milk in South India, how can you build a competitive edge in the marketplace?

PART-C
II. Answer any 2 of the following:                                                                  (15 x 2= 30)

16) Explain the advantages and disadvantages of becoming an entrepreneur.
17) When Erica was just seven years old, she wanted to earn her own money so badly that she planned to sell her teddy bears on the sidewalk. Instead, she approached the owners of a pasta shop where she and her family often visited and asked if she could sell their pasta at a weekend farmer’s market near San Diego. “I really loved their pasta and I wanted everyone else to try it” says Erica. She bought 120 packages of pasta at $1.25 with the intent of selling them for twice their cost.  “We figured the worst that could happen is that we would be eating pasta every night for a month” recalls Erica’s mother. Their supply sold out quickly and a new business, Erica’s Pasta was born. The company has expanded over the years and now sells a variety of food other than pasta. Erica’s parents now work for the business full time. Erica helped her father write a cook book on pasta which is now sold through a different division called Pasta Press. Erica’s little sister created her own business as well. Both girls give 10% of their earnings to their church, save 50% and spend the rest. Admits her mother, “we would never have done this if it wasn’t for Erica”.
a) What would have happened if young Erica’s parents had not noticed her passion?
b) Do you believe that an entrepreneur needs the support of members of the family or friends in all age groups to keep the passion of entrepreneurship alive?
c) How do you relate the idea of her selling dolls to that of selling pasta?
d) What was the driving force for Erica to approach their regular pasta buying point?
18) Discuss the various sources of finance for entrepreneurs.
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